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To place your display ad or classified write to
mwerner@chiropractic.org, or call Michael at 1-800-423-

4690 (US and Canada) or 703-528-5000. Fax 703-528-5023.

itself and take follow-up action, as appropriate, based

on the results of its review.

CNJC Allegation: CCE failed to respond to a CNJC request dated April
8, 2003 for the names, academic and professional qualifications, and
relevant employment and organizational affiliations of the members of
the agency’s policy and decision making bodies and the agency’s prin-
ciple administrative staff. In addition, CCE did not provide public notice
that LUCC was being considered for accreditation, and did not provide
opportunity for third-party comment concerning LUCC’s qualifications
for accreditation. CCE did not offer a mechanism for third-party com-
ment either in writing or at a public hearing, or both.

DECE Allegation: During the CCE review of the LUCC program for
which accreditation was denied, CCE did not provide an opportunity for
third-party comment concerning LUCC’s qualifications for accreditation.

CCE Response: CCE did not fully respond to the April 8, 2003 letter
because it did not properly conform to CCE policy and did not cite spe-
cific violations of CCE bylaws, policies or standards. CCE routinely
mails to individuals a list of board or commission members but with-
holds contact information in the interest of protecting those member’s
privacy. In addition, CCE publishes a complete directory of all CCE-
accredited programs and lists the next regularly scheduled site visit
and the next status review meeting on it’s website. Third-party
commenters have an opportunity to comment in writing 60 days
before the status review meeting.

Staff Finding: The agency is not in compliance with this criterion. CCE
did not fully provide, as requested in a letter of April 8, 2003, a list of
the names, academic and professional qualifications, and employment
and organizational affiliations of its policy and decision making bodies
and its principle administrative staff. In addition, pursuant to this same
letter, CCE did not review itself in a timely and fair manner, and apply
unbiased judgment to, a complaint against itself. There are no provi-
sions within §602.23(c)(3) that would exempt an agency from respond-
ing either to a complaint that lacks particular formatting or that fails to
cite specific violations of agency bylaws, policies, or standards.

In regard to the allegation regarding an opportunity for third-party
comment, the agency’s procedures governing publication of directories
and web site postings appear to comply with this criterion.

The agency needs to revise its complaint policy and procedures
to ensure that they cannot be used to impede but rather support a
thorough and balanced review of the agency itself as well as its
accredited institutions.

For those findings for which your agency has been found to be in
noncompliance with the Criteria, we request that you take immediate
steps to correct the violations identified. Please forward to us by October
17, 2005 your plan of corrective action to include timelines for completion
of such actions. A follow-on report of your agency’s corrective actions will
be requested.

Should you have any questions please contact me or Claude Denton
of my staff, at 202-219-7031 or C. Thank you for your cooperation in this
matter.

Sincerely,

John W. Barth, Director
Accreditation and State Liaison

cc. Council of New Jersey Chiropractors
Doctors for Excellence in Chiropractic Education
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ums, ChiroSecure has been able to not
only offer industry-leading value in
terms of competitive premiums, but in
many cases, it has been able to reduce
rates in many states to reflect an hon-
est loss picture.”

ChiroSecure’s strong customer loy-
alty comes at a time when many mal-
practice companies have been shown
to have grossly inflated their losses to
overcharge policy holders. In a recent
study of the malpractice industry re-
leased on December 29, 2005 by the
nonprofit, nonpartisan Foundation for
Taxpayer and Consumer Rights (FTCR),

researchers found that, “... malpractice
insurance companies consistently in-
flated the amount they estimated they
would pay out in claims and then used
the overstated figures to justify enor-
mous increases in doctors’ premiums
and pressure legislators to enact law-
suit restrictions.

Titled “FALSE ACCOUNTING,” the
FTCR study demonstrates how mal-
practice insurers inflated their losses by
an average 46 percent each year be-
tween 1986 and 1994. During that pe-
riod, insurers reported $39 billion in
losses to regulators, but actually paid

out only $27 billion in claims. FTCR
called for an investigation of industry
accounting practices that it said enable
insurance companies to misrepresent
their financial condition and charge po-
tentially billions of dollars in excessive
premiums. The full text of this land-
mark study is available at: http://www.
consumerwatchdog.org/malpractice/rp/
5714.pdf.

The start of the new year is an excel-
lent time to review your chiropractic mal-
practice coverage and rates. Chiro Se-

cure is at your service! The International
Chiropractors Association (ICA) is proud
to recommend the ChiroSecure Profes-

sional Liability Insurance Program,
which is underwritten through ACE (for-

merly CIGNA) Ratings A+ (Superior) -
A.M. Best, A+ - Standard and Poors. It is
a program that meets the highest stan-
dards and supports ICA’s subluxation
based philosophy.

The ChiroSecure Program provides
a superior malpractice insurance policy
with many unique features and long-term
solid protection. Their philosophy of com-
bining discerning underwriting practices,
competitive premiums and aggressive
claim management is designed to pro-
tect you and your future.

Dr. Stuart Hoffman, President of Chiro

Secure is ready and willing to assist you
with all of your malpractice needs. Call
ChiroSecure 1-866-80-CHIRO; 1-866-
802-4476.
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CHIROPRACTOR WANTED —
OREGON
Great opportunity for new chiropractor
to start up their own practice with no
overhead! All the equipment is fur-
nished for your use: Tables, X-Ray,
SEMG & Thermal Scan. We will do all
the billing for you.You will be charged
on a percent of what you take in. Lo-
cated in a newer beautiful building in
Gresham, Oregon. Prospective doctor
must have a strong understanding of
chiropractic philosophy and business
ethics. The doctor should also be pro-
ficient in the following techniques:
Thompson, Activator, Meric or Toggle
Recoil and Torque Release. We will
teach you these techniques if you are
not familiar with any of them. No ma-
nipulation or so-called diversified tech-
nique allowed! Call Dr. John Cafferty be-
tween 9:00AM and noon Pacific time
at: (503) 492-2000.

CHIROPRACTIC ASSOCIATE
WANTED — SOUTH
CAROLINA
Charleston area practice looking for
upbeat, highly motivated DC for asso-
ciate position. Please call Dr. Rob Pas-
cal at (843) 723-6475.

PRACTICE FOR SALE —
GEORGIA
Atlanta area chiropractic clinic for sale
— $38,000. Doctor must relocate to
Chicago. Beautiful 825 sq. ft. brand
new, fully equipped clinic, with services
rendered of 20-30k per month. This is
a perfect clinic for a new graduate seek-
ing a professional looking office with
everything needed to start working on
patients. Low overhead. Everything in
the office is either brand new or looks
new. Very classy decor. Three exam/
adjusting tables, Diathermy, Ultrasound,
True brand Treadmill, True brand recum-
bent bike, full work-out station. Low
back exercise machine, Neck exercise
machine and much more. New metal/
glass physicians’ desk and matching
front CA desk. Copier, fax, printer, file
cabinet, supplies, etc. Everything is in-
cluded with this clinic to allow a doctor
to start working immediately. E-Mail:
frankbendiks@gmail.com

PRACTICE FOR SALE —
OREGON
Practice for sale in Starkwood area of
Portland, Oregon, near Mall 205. Clinic
located eight blocks from Portland’s
two major freeways, and accessible
from anywhere within the greater Port-
land area. Gonstead based practice,
collects over $250,000 per year. Office
well-equipped; clinic lay-out can handle
three doctors and is easy turnkey op-
eration. Same location since 1974 —
Building remodeled extensively for
chiropractic clinic. Approx. 3,500 sq.ft.
Asking price is $175,000. Will lease
for $2,500 per month. Doctor willing
to offer transition period for up to one
year. Contact Roger P. Setera, D.C.
(503) 256-4830 or (503) 652-1192.

Email: RPSDC@aol.com.

OFFICE SPACE TO SHARE —
NEW YORK
Chiropractic Office in Patchogue, Long
Island, New York. Plenty of office space
and parking. A great way to have a low
overhead practice in a holistic center
that houses a nutritional counselor, a
massage therapist and an acupunctur-
ist. Call: (631) 289-3939 or e-mail at:
fasulochiro@yahoo.com.

BUYING OR SELLING
A PRACTICE?
Nationwide listings of chiropractic
practices for sale, many with photos.
Complete comprehensive practice in-
formation on each practice includes
main clinical focus, performance statis-
tics, techniques, etc. When buying or
selling a house, it’s the MLS. When
buying or selling a practice, visit
www.chiropractices4sale.com or call:
1-800-576-0640.

BUSINESS OPPORTUNITY
Money? Try rare opportunity for busy
people. Simple, easy and inexpensive
with money back guarantee. MOST
WORK AUTOMATICALLY DONE FOR
YOU. No selling. Your workhorse is
any computer. PLUS amazing approved
tax benefits special for doctors. Little
time required. No obligation to learn.
www.escapemanagedcare.com.


